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About



A s h l e y  h a s  a  a n  A s s o c i a t e ' s  D e g r e e  i n

L e g a l  S t u d i e s ,  a  B a c h e l o r ' s  D e g r e e  i n

P a r a l e g a l  S t u d i e s ,  i s  a  B e s t  o f  Z i l l o w

P r e m i e r  A g e n t  a n d  a  r e c i p i e n t  o f  t h e

M i l i t a r y  R e l o c a t i o n  P r o f e s s i o n a l  ( M R P )

c e r t i f i c a t e .  S h e  i s  t h e  s p o u s e  o f  a  r e t i r e d

v e t e r a n  o f  2 0 +  y e a r s  a n d  e n j o y s  g i v i n g

b a c k  t o  h e r  c o m m u n i t y .

a little
about me...

Welcome to
my world!
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Hello, 
I'm Ashley

ashley.schaus.nchomes@gmail .com

ashleynchomes.com/

@FindYourCastleWithAandA

@ashleyeschaus

910-600-3606



Ashley Tucker

Canady's Pest Control

Ashish Lakhiani at SingleSource

Atlas Inspections

REAL ESTATE
BROKER/REALTOR®

TERMITE INSPECTOR

REAL ESTATE
SETTLEMENT SERVICES

HOME INSPECTIONS

we're here to help

A s h l e y  h a s  s p e n t  t h e  l a s t  f i v e  y e a r s

l e a r n i n g  e v e r y t h i n g  t h e r e  i s  t o  k n o w

a b o u t  t h e  r e a l  e s t a t e  i n d u s t r y  - -  f r o m

n e w  h o m e  c o n s t r u c t i o n  t o  r e s a l e .

S h e ' s  c u r r e n t l y  h e l p i n g  b u y e r s  l i k e

y o u  e v e r y  d a y  a s  a  R e a l  E s t a t e

B r o k e r / R E A L T O R ® .  S h e  i s  a  r e c i p i e n t

o f  t h e  M i l i t a r y  R e l o c a t i o n P r o f e s s i o n a l

( M R P )  c e r t i f i c a t e .  S h e  i s  a  f o s t e r

m o m  a n d  a c t i v e  i n  h e r  c o m m u n i t y .  

A s h l e y  i s  h e r e  t o  h e l p ,  i f  I ' m  e v e r

u n a v a i l a b l e .

A s h i s h  a n d  h i s  t e a m  a t  S i n g l e

S o u r c e  R e a l  E s t a t e  S e r v i c e s  i s

a b l e  a n d  w i l l i n g  t o  a s s i s t  o u r

c l i e n t s  t o  m a k e  i t  t o  c l o s i n g  a n d

a c h i e v e  e a c h  p a r t y ' s  g o a l .  I f

y o u r  R E A L T O R ®  h a s  a  l e g a l

q u e s t i o n ,  y o u  c a n  b e  s u r e  A s h i s h

w i l l  h e l p  u s  f i n d  t h e  a n s w e r !

A t l a s  I n s p e c t i o n s  o f f e r s  i n i t i a l

h o m e  i n s p e c t i o n s ,  

r e - i n s p e c t i o n s ,  n e w  c o n s t r u c t i o n

1 1 - m o n t h  w a r r a n t y  i n s p e c t i o n s ,

y e a r l y  m a i n t e n a n c e  i n s p e c t i o n s

a n d  r a d o n  i n s p e c t i o n s .  

T o  s c h e d u l e ,  c a l l  

( 9 1 0 )  6 0 6 - 3 0 3 3  e x t .  1 .

C a n a d y ' s  P e s t  C o n t r o l  i s  u s e d  t o

c o n d u c t  o u r  W o o d  D e s t r o y i n g

I n s e c t  R e p o r t s  ( W D I R ) .  U p o n

r e c e i p t  o f  t h e  r e p o r t ,  y o u r

R E A L T O R ®  w i l l  g u i d e  y o u  w i t h  t h e

n e x t  s t e p s .  A f t e r  c l o s i n g ,  y o u  m a y

h i r e  C a n a d y ' s  P e s t  C o n t r o l  f o r

o t h e r  p r e v e n t a t i v e  m e a s u r e s .

919-935-8003
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Preparing
to Sell



A  r e a l  e s t a t e  a g e n t  i s  a  h u g e  a s s e t  t o  y o u  a s  y o u

y o u  g o  t h r o u g h  t h e  h o m e - s e l l i n g  p r o c e s s .  T h i s  i s

o n e  o f  t h e  b i g g e s t  t r a n s a c t i o n s  o f  y o u r  l i f e  a n d

y o u  n e e d  a  s k i l l e d  p r o f e s s i o n a l  g u i d i n g  y o u

t h r o u g h  t h e  p r o c e s s .  

Y o u r  a g e n t  w i l l  b e  w o r k i n g  w i t h  y o u r  b e s t  i n t e r e s t s

i n  m i n d  a n d  c a n  h e l p  g u i d e  y o u  t h r o u g h  a l l  t h e

s t a g e s  o f  s e l l i n g  y o u r  h o m e .   

01Find a great agent

CONNECT YOUR HOME WITH PROSPECTIVE BUYERS

GET YOU MORE MONEY

ATTENTION TO DETAIL

PROFESSIONAL NEGOTIATOR

EXPERT GUIDE

Listing Agents often work with buyers who are in need of a home. If both parties allow for dual
agency, your agent can expose your home to the largest potential audience. 

Agents will  be able to help you negotiate top dollar for your home.

The process of selling a home requires a good deal of paperwork. Your real estate agent will  help
you complete and submit all  documents properly.

Agents deal with any difficult conversations that need to happen. They will  also help you consider offers
and negotiate with the buyer on your behalf .

REALTORs are there to help you with any questions you have along the way. They offer an
objective opinion and can give you a much needed online presence. 



T h e  l i s t i n g  p r i c e  i s  o n e  o f  t h e  m o s t  i m p o r t a n t  f a c t o r s  i n  a

s u c c e s s f u l  h o m e  s a l e .  M a n y  p e o p l e  t e n d  t o  l i s t  t o o  h i g h  a n d  t h e y

e i t h e r  h a v e  t o  m o v e  g r e a t l y  o n  t h e  p r i c e  o r  i t  t a k e s  m u c h  l o n g e r  t o

g e t  a n y  o f f e r s .  Y o u r  r e a l  e s t a t e  a g e n t  s h o u l d  b e  a n  e x p e r t  i n  w h a t

h o m e s  a r e  s e l l i n g  f o r  i n  y o u r  a r e a .  L e a n  o n  t h e m  t o  h e l p  g u i d e  y o u

i n  s e t t i n g  t h e  p e r f e c t  s t a r t i n g  p r i c e .  H o m e s  t h a t  a r e  c o m p e t i t i v e l y

p r i c e d  h a v e  a  m u c h  g r e a t e r  c h a n c e  o f  s e l l i n g  i n  a  t i m e l y  m a n n e r .  

R e m e m b e r  t h a t  y o u r  h o m e  i s  o n l y  w o r t h

w h a t  b u y e r s  a r e  w i l l i n g  t o  p a y .  Y o u r  r e a l

e s t a t e  a g e n t  w i l l  r u n  a  c o m p a r a t i v e

m a r k e t i n g  a n a l y s i s  ( C M A )  a n d  p r o v i d e  y o u

w i t h  a  l i s t  o f  o t h e r  h o u s e s  t h a t  h a v e  s o l d

r e c e n t l y  i n  y o u r  a r e a .  T h i s  w i l l  h e l p  y o u

s e e  w h a t  h o m e s  o f  c o m p a r a b l e  s i z e  a n d

c o n d i t i o n  t o  y o u r s  a r e  g o i n g  f o r  i n  t h e

c u r r e n t  m a r k e t .  

Y o u  a l s o  h a v e  t h e  o p t i o n  o f  h a v i n g  a

h o m e  a p p r a i s a l  c o n d u c t e d  t o  g i v e  y o u  a

b e t t e r  i d e a  o f  t h e  h o m e ' s  v a l u e .  

What determines the price?

02Establish a Price
Pricing your home competitively...



03Prepare your home

T h e r e  a r e  m a n y  l e v e l s  o f  h o m e  s t a g i n g  t o  c h o o s e  f r o m  b a s e d  o n  y o u r
b u d g e t  a n d  t h e  v a l u e  o f  s t a g i n g  i n  y o u r  a r e a .  W h e t h e r  y o u  c h o o s e  t o  D I Y
o r  h i r e  a  p r o f e s s i o n a l  d o  y o u r  b e s t  t o  n e u t r a l i z e  a n d  d e p e r s o n a l i z e  a s
m u c h  a s  p o s s i b l e  t o  a p p e a l  t o  t h e  w i d e s t  r a n g e  o f  p o t e n t i a l  b u y e r s .

Y o u  c a n  i n c r e a s e  y o u r  n u m b e r  o f  s h o w i n g s  b y  a l l o w i n g  a g e n t s  t o  u s e  a
l o c k b o x  i n s t e a d  o f  s e t t i n g  a p p o i n t m e n t s .  I f  y o u  a r e  s e t t i n g  a p p o i n t m e n t s
t r y  t o  b e  a s  f l e x i b l e  a s  p o s s i b l e .

C o n s i d e r  g e t t i n g  p r o f e s s i o n a l  p h o t o s  t a k e n  a s  t h e s e  d e t e r m i n e  t h e  f i r s t
i m p r e s s i o n  t h e  p o t e n t i a l  b u y e r  w i l l  h a v e  o f  y o u r  h o u s e .  

T h e r e  a r e  m a n y  q u i c k

a n d  i n e x p e n s i v e

t h i n g s  y o u  c a n  d o  t o

i n c r e a s e  t h e

l i k e l i n e s s  o f  s e l l i n g .  

D o  a  q u i c k  s p r u c e  u p

a r o u n d  t h e  i n s i d e  a n d

o u t s i d e  o f  t h e  h o m e .

I n c l u d e  t h i n g s  l i k e

d e c l u t t e r i n g ,

c h e c k i n g  f o r  l e a k y

f a u c e t s  a n d  p u l l l i n g

w e e d s  i n  t h e  f r o n t

y a r d .  

W h e n   p o t e n t i a l  b u y e r s

a r e  c o m i n g  t h r o u g h  y o u r

h o m e ,  m a k e  s u r e  t o

k e e p  a l l  v a l u a b l e s  a n d

p e r s o n a l  i n f o r m a t i o n

o u t  o f  s i g h t .  A l s o

r e m o v e  a n y  f a m i l y

p h o t o s  a n d  r e p l a c e  w i t h

a r t .  Y o u  w a n t  t h e

p o t e n t i a l  b u y e r  t o  b e

a b l e  t o  i m a g i n e

t h e m s e l v e s  l i v i n g  i n  t h e

h o m e .  

Home Staging tips...



Preparing Checklist

Interior

Exterior
M o w  l a w n  

T r i m  a r o u n d  w a l k w a y s ,
t r e e s  a n d  b u s h e s

R e m o v e  w e e d s  f r o m
f l o w e r b e d s  a n d  m u l c h

R e m o v e  f l a k i n g / p e e l i n g
p a i n t ,  w o o d  r o t  a n d
r e p a i n t  o r  s t a i n

I n s p e c t  d r i v e w a y ,
s i d e w a l k s  a n d  f o u n d a t i o n
f o r  c r a c k s

K e e p  t h e  r o o f  a n d  g u t t e r s
f r e e  o f  d e b r i s

W a s h  a l l  w i n d o w s  a n d
w i n d o w  w e l l s

E n s u r e  a l l  l i g h t s  a r e
w o r k i n g  a n d  b r i g h t

R e p a i n t  i n  n e u t r a l  c o l o r s
t h a t  a p p e a l  t o  m a n y  s t y l e s

R e m o v e  a l l  c l u t t e r  a n d
p e r s o n a l  p h o t o s

K e e p  p e t s  a n d  t h e i r
b e l o n g i n g s  o u t  o f  s i g h t

P a i r  d o w n  o n  t o y s  a n d
k e e p  t h e m  o r g a n i z e d

C r e a t e  a  w a r m ,  i n v i t i n g
s p a c e  i n  e a c h  r o o m



Finding a
Buyer



04Marketing
O n c e  y o u r  h o m e  i s  r e a d y

t o  s e l l ,  t h e  g o a l  i s  t o

g e t  i t  i n  f r o n t  o f  a s  m a n y

b u y e r s  a s  p o s s i b l e .  T h e

b e s t  m a r k e t e d  h o m e s

h a v e  b e a u t i f u l  p h o t o s

a n d  c o m p e l l i n g  l i s t i n g

d e s c r i p t i o n s  t h a t  d r a w  i n

p o t e n t i a l  b u y e r s .  

W e  a d v e r t i s e  a c r o s s  m u l t i p l e  c h a n n e l s

W e  c r a f t  a n  e n t i c i n g  l i s t i n g  d e s c r i p t i o n

M a k e  a  d a i l y  t o - d o  l i s t  t o  k e e p  t h i n g s  t i d y

S t o r e  a l l  c h i l d r e n  a n d  p e t  t o y s  o u t  o f  s i g h t

T r y  t o  b e  a s  f l e x i b l e  a s  p o s s i b l e

F i n d  a  p l a c e  f o r  y o u r  p e t s  d u r i n g  s h o w i n g s

D o n ' t  m i s s  a n  o p p o r t u n i t y  f o r  y o u r  h o m e  t o  b e  s e e n  

Marketing



05Listing

Y o u r  o n l i n e  p r e s e n c e  i s  o n e  o f  t h e

m o s t  i m p o r t a n t  t o  a  p r o s p e c t i v e  b u y e r .

M a n y  p e o p l e  s t a r t  t h e i r  s e a r c h  h e r e .  

H a v i n g  p r o f e s s i o n a l ,  w e l l - l i t  p h o t o s

w i l l  g i v e  y o u  t h e  u p p e r  e d g e  o f

a t t r a c t i n g  y o u r  i d e a l  b u y e r .  

Y o u r  h o m e  i s  o f f i c i a l l y  o n  t h e

m a r k e t  -  c o n g r a t u l a t i o n s !

Y o u r  r e a l  e s t a t e  a g e n t  w i l l

n o w  u s e  t h e i r  c o n n e c t i o n s  t o

g e t  t h e  w o r d  o u t  a b o u t  y o u r

h o m e  t o  o t h e r  a g e n t s  a n d

p o t e n t i a l  b u y e r s .  

A  s i g n  w i l l  b e  p u t  i n  y o u r

f r o n t  y a r d  a n d  a l l  t h e

m a r k e t i n g  t o o l s  y o u

d i s c u s s e d  w i t h  b e

i m p l e m e n t e d .  



06Showings
T h e  m o s t  i m p o r t a n t  t h i n g  t o

k e e p  i n  m i n d  w h i l e  s h o w i n g

y o u r  h o m e  i s  f l e x i b i l i t y .  

Y o u r  r e a l  e s t a t e  a g e n t  w i l l  s e t

u p  p r i v a t e  s h o w i n g s  a s  w e l l  a s

a n  O p e n  H o u s e  t o  g e t  a s  m a n y

p o t e n t i a l  b u y e r s  i n  y o u r  h o m e

a s  p o s s i b l e .  K e e p  a  d a i l y  t o -

d o  l i s t  s o  y o u ' r e  r e a d y  t o

l e a v e  a t  a  m o m e n t ' s  n o t i c e .  

M a k e  s u r e  t o  f i n d  a  p l a c e  f o r

y o u r  p e t s  d u r i n g  s h o w i n g s .

Y o u  w a n t  t h e  p o t e n t i a l  b u y e r

t o  b e  a b l e  t o  e n v i s i o n

t h e m s e l v e s  l i v i n g  h e r e  a n d

t h a t  c a n  b e  d i f f i c u l t  w i t h  a

b a r k i n g  d o g  i n  t h e

b a c k g r o u n d .  



Showing Checklist

...if you have an hour

...if you have ten minutes
Make all  beds

Put all  clutter in a laundry basket, then take with you in the car

Empty all  garbage cans and take out trash

Wipe down all countertops and put all  dishes in dishwasher

Put out your nice towels

Pick up all  toys and personal items

Turn on all  l ights

Do everything on the ten minute list above

Vacuum all carpet and rugs

Wipe down all glass and mirrored surfaces

Sweep all  hard surface floors, mop if you have time

Wipe down major appliances

Put away all  laundry

Quickly dust highly visible surfaces

Sweep all  hard surface floors, mop if you have time

Set out an air freshener or freshly baked cookies



Final
Steps



D e p e n d i n g  o n  y o u r  m a r k e t

y o u  m a y  r e c e i v e  m u l t i p l e

o f f e r s  i f  y o u r  h o m e  i s  p r i c e d

r i g h t .  Y o u r  r e a l  e s t a t e  a g e n t

w i l l  b e  y o u r  b e s t  a d v o c a t e  a t

t h i s  p o i n t .  T h e y  w i l l  h e l p  y o u

r e v i e w  e a c h  o f f e r  a n d  d e c i d e

w h i c h  i s  b e s t  f o r  y o u .  

B e  s u r e  t o  d i s c l o s e  a n y

c u r r e n t  i s s u e s  y o u  k n o w  o f

w i t h  t h e  h o m e .  Y o u  d o n ' t

w a n t  a n y  l e g a l  i s s u e s

c r e e p i n g  u p  l a t e r .  

07Offers & Negotiaions

B e  p r e p a r e d  t o  n e g o t i a t e .  W h e n  y o u  r e c e i v e  a n  o f f e r

y o u  h a v e  a  f e w  c h o i c e s .  Y o u  c a n  a c c e p t  t h e  o f f e r  a s

i t  i s ,  m a k e  a  c o u n t e r - o f f e r  o r  r e j e c t  t h e  o f f e r

a l t o g e t h e r .

I t  c a n  s o m e t i m e s  t a k e  a  c o u p l e  o f  c o u n t e r - o f f e r s

b a c k  a n d  f o r t h  b e f o r e  a n  a g r e e m e n t  i s  m a d e  o n  b o t h

s i d e s .



08Under Contract
A n  o f f e r  d o e s n ' t  b e c o m e

b i n d i n g  u n t i l  b o t h  t h e

b u y e r  a n d  s e l l e r  a g r e e

t o  t h e  t e r m s  a n d  s i g n  a

c o n t r a c t .  

A t  t h i s  p o i n t ,  s e v e r a l

t h i n g s  s t i l l  n e e d  t o

o c c u r  b e f o r e  c l o s i n g .

T h e s e  i n c l u d e . . . h o m e

i n s p e c t i o n ,  t i t l e  s e a r c h ,

p r o p e r t y  s u r v e y  a n d  a

f i n a l  w a l k - t h r o u g h  b y

t h e  b u y e r  w i t h i n  2 4

h o u r s  o f  t h e  c l o s i n g .



09Final Details

10Closing
C l o s i n g  i s  t h e  f i n a l  s t e p  i n  y o u r  h o m e  s e l l i n g  p r o c e s s .   

D u r i n g  t h e  c l o s i n g ,  t h e  d e e d  i s  d e l i v e r e d  t o  t h e

b u y e r ,  t h e  t i t l e  i s  t r a n s f e r r e d ,  f i n a n c i n g  d o c u m e n t s  a n d  t i t l e

i n s u r a n c e  p o l i c i e s  a r e  e x c h a n g e d ,  a n d  t h e  a g r e e d - o n  c o s t s

a r e  p a i d .  

S o m e  o f  t h e  f i n a l  d o c u m e n t s  a r e  s i g n e d .  K e e p  i n  m i n d  w h a t

y o u  m a y  b e  r e q u i r e d  t o  p a y  a t  c l o s i n g  i n c l u d i n g  a g e n t

c o m m i s s i o n s ,  l o a n  f e e s ,  t i t l e  i n s u r a n c e  c h a r g e s  a n d  r e c o r d i n g

f i l i n g  f e e s .  

C o n g r a t u l a t i o n s  o n  s e l l i n g  y o u r  h o m e !

T h i s  i s  a  g r e a t  t i m e  t o  g e t

s t a r t e d  p a c k i n g .  M a k e

s u r e  t o  k e e p  c u r r e n t  o n

i n s u r a n c e s .  A l s o  b e

p r e p a r e d  a s  d e l a y s  c a n

h a p p e n .  



Customer Testimonials

Ashley was wonderful to work with. She has great knowledge of

Cumberland, Harnett,  and Moore counties. She worked very hard

to find homes that f it  my very specif ic criteria and she did not

disappoint. I  was l iv ing out of state when I  purchase my North

Carolina home and her communication and responsiveness was

amazing. She definitely simplif ied the process and got me in my

new home exactly when I  needed to be. I  would highly

recommend Ashley to anyone purchasing a home in this area.

She is especial ly knowledgeable of the mil itary PCS process.

How do I  put into words the amount of effort,

professionalism and overal l  dedication Ashley Schaus

displayed! It  was an absolute pleasure to have Ashley

represent my home and my family in our sale. I  would most

definitely recommend Ashley Schaus (Southern Porch Real

Estate) t ime and time again! Ashely if  you’re reading this,

THANK YOU so much!

Working with Ashley was one of the best experiences I ’ve

ever had! I  would recommend her a mil l ion t imes. Ashely

answered every single one of my cal ls and questions. He

was always on top of everything through the entire buying

process.

Ashley Shepherd and Brandon Bragg

Joe Wingmen

Cristobal Vargas



Resources
INSPECTORS/CONTRACTORS

Atlas Inspections . . . . .  910.606.3033

Window Gang . . . . . . . . . . .  919.291.3746
(Chimney Sweep/Inspections/Dryer Vents)

Home Restoration . . . .  910.797.2274

Dowd Contracting . . . .  910.315.1894

Daniel Watkins . . . . . . . .  910.920.8374

If you need more contractor recommendations, don't hesitate to reach out.

NOTES



Real Estate Terms
Cheat Sheet

The one to qualify your buyer based on their credit score and

debt to income ratio. The one that wil l  provide them with

their maximum purchase price and estimated monthly

payments.

This is a non-refundable amount, agreed upon by you and the

buyer(s).  Think of DD as payment to you for taking the home

off of the market while they go through their inspection

process. This is due within 5 days of an executed contract.

This is a possible refundable amount, agreed upon by you and

the buyer(s).  Think of EMD as your good faith money. Due at the

time of an executed contract and made payable to the

attorney’s office. This can be refunded to the buyer up unti l  the

end of the Due Dil igence Period.

Lender/

Mortgage Broker

Due Diligence

Earnest Money

Deposit

The period of t ime al l  parties have agreed upon. This period

of t ime is avai lable to the buyer to have inspections and

negotiate possible repairs with the you.

While this is optional,  buyers typical ly elect to have a home

inspection completed. The inspector wil l  test and inspect

every part of the home. Be sure to let your real estate agent

know whether you would l ike someone present with the

inspector. 

Due Diligence

Period

Home Inspection

Wood Destroying

Insect Report

(WDIR):

Septic tanks are used for waste water in areas where the

municipal sewer has not been connected. You may be asked

to have the tank pumped and inspected by the buyer.

Septic Inspection

Also known as the termite inspection. A requirement for a VA

and FHA loan, optional but recommended for other types of

loans.



Real Estate Terms
Cheat Sheet

There are other inspections they buyer may request to have in addition to

these. Please see your Professional Services Disclosure document.

May be required for some types of loans. If  in an area which

may contain GenX, you may want to have a GenX test as well .

For more on GenX, read about it  here. 

Well Water Test:

Required for al l  types of loans. We do not get to choose your

appraiser. Only the lender can order it .  Some lenders wil l  wait

unti l  we have negotiated home inspection and WDIR repairs.

Others wil l  order it  as soon as they can. 
Appraisal

This is an agreed upon date by al l  parties. We al l  aim to meet

this date, but with mult iple people working on your f i le,  this

day could move. Do not schedule your moving truck unless we

have Clear to Close from the buyer 's lender.

The recording of the deed could be hours after the buyer

signs their closing documents and the purchase is funded by

the lender. If  they close in the morning, they are more apt to

receive their keys by close of business. If  in the afternoon,

expect recording to be completed the next morning.

They buyer wil l  receive their keys once the deed has been

recorded at the courthouse.

Settlement Date/

Closing Date

Deed

Keys

https://epi.dph.ncdhhs.gov/oee/a_z/genx.html


Commonly Used 
Contract Forms

A brochure that contains information on the various

agency relationships between real estate agent and

clients. Your agent wil l  ask you to review and sign that

you received. This document is not a contract, just a

disclosure of information. 

An agreement between you and your real estate agent.

This agreement lays out their f iduciary responsibi l i t ies

to you and your responsibi l i t ies when you work with

them. 

A form used by agents to make suggestions for

additional services such as inspections. You can accept

or decline services using this form. 

Working with Real

Estate Agents

Buyer Agency

Agreement

Professional

Services

Disclosure

A standard form to add additional provisions to the

Offer to Purchase and Contract such as an expiration

of the offer,  etc. 

Additional

Provisions

Addendum

A standard form used to add additional provisions and

requirements when an FHA or VA loan is used in a home

purchase. 

FHA/VA Financing

Addendum

A standard form used in the majority of al l  residential

sales in the state. This form is approved jointly by the

NC Bar Association and NC REALTORS® Association.

Offer to Purchase

and Contract



Commonly Used 
Contract Forms

A standard form to ask the sel ler for repairs to be made

on the home during the due di l igence period after

inspections are complete. The sel ler wil l  review and

accept, decline, or offer modifications to the requests.

This wil l  be passed back and forth unti l  the buyer and

sel ler agree.

A standard form used to make typical changes to things

l ike closing dates, due di l igence period dates, purchase

price, etc. If  the change is not standard and a form

does not exist to make a change, our closing attorney

wil l  draft addit ional addendums. 

Due Diligence

Request and

Agreement

Agreement to

Amend



Ashley Schaus
910.600.3606

ashley.schaus.nchomes@gmai l .com


